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Bodacious Bods

Will C. Wood High School

998 Marshall Road

Vacaville, CA 95687

Phone: (707) 453-6900 ext. 2404

Fax: (707) 451-3656

bbods@virtualenterprise.org

Executive Summary

We are a proud, highly advanced gym that offers many unique styles of comfort.  A member’s training and time produced here will pay off as time flies by.  Our trainers and nutritionists are fully educated on how the body works and what ways they can transform a person’s body to the shape they desire.  Our extensive selection of massages, facials, and manicure/pedicure products are all top quality and made by top manufactures.  All of our staff is fully licensed to ensure our success.  We are dedicated to making each member’s experience with us the best they have ever had from a company.
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Mission Statement

Bodacious Bods offers a unique, relaxing, and sociable environment for today’s youth by emphasizing efficiency in our treatments and a staff that is dedicated to making your experience here pleasurable and fun.

Company Description

Bodacious Bods is a spa and gym directed towards teenage and young adults. We are planning on offering a variety of services, such as massages, facials, and personalized trainers specializing in body maintenance.  The environment is relaxing and serves as a sociable place for today’s youth.  We emphasize efficiency in our treatments and a staff that is dedicated to making one’s experience at Bodacious Bods both pleasurable and fun.
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Administration

a) Executive Resumes 

· Vice President of Accounting- Myeisha Hammond

As Vice President of Accounting, Myeisha is responsible for managing the department, preparing the financial projection, budget & costs, business loan application, and annual report.  Myeisha is more than qualified for the position due, in part, to her strong academic record, hard work, and diligent perseverance.

· Vice president of Administration-Jessica Toscano 

Toscano is responsible for overseeing the entire production process of Bodacious Bods.  Her strong leadership qualities and willingness to work with others makes her a valuable asset to this business. 

· Vice President of Human Resources-Brian Verano

As Vice President of Human Resources, Verano and his department are responsible for creating an employee manual for Bodacious Bods.  Verano’s extensive linguistic ability and incredible people skills make the Human Resources Department an important aspect of this company.
· Vice President of Marketing and Sales- Laura Patton 

The Marketing and Sales VP shall be responsible for overseeing both departments, and will be working first hand with others to produce a well-organized product line and marketing plan.  Patton’s strong work effort and professional business mindset makes her a leading force in this company.

· Director of Sales- Chris Brempell 

As Director of Sales, Brempell is responsible for organizing and overseeing the production of a concise and adequate sales plan for Bodacious Bods.  Brempell’s good natured personality and willingness to work proves that he is an ideal fit for the position.

· Director of Marketing- Chris Webb 

Chris Webb, Director of Marketing, is head of the Marketing Department.  He is responsible for developing a marketing plan for this company.  Webb’s gift for organization and attention to detail allows him to pull his department together to construct quality products.

b) Labor and Salaries

	Employee 
	Position
	Salary

	Brempell, Chris
	Director of Sales
	$35,000

	Cohick, Derek
	Human Resource Asst.
	$30,000

	Fulbright, Kellie
	Accounts Receivable
	$30,000

	Grannen, Julie
	Sales Assistant
	$30,000

	Hammond, Myeisha
	Vice President of Accounting
	$45,000

	Matthews, Michael
	Computer Technician
	$30,000

	McDermott, Chris
	Web Designer
	$30,000

	Mueller, Deanna
	Public Relations Officer
	$30,000

	O’Conner, Chris
	Advertising Asst.
	$30,000

	Patton, Laura Mae
	Vice President of Marketing and Sales
	$45,000

	Schneider, Matthew
	Marketing Asst.
	$30,000

	Toscano, Jessica
	Vice President of Administration
	$45,000

	Verano, Brian
	Vice President of Human Resources
	$45,000

	Vilchez, Jahaira
	Executive Secretary
	$25,000

	Vromon, Phylecia
	Branch Banker
	$35,000

	Webb, Chris
	Director of Marketing
	$35,000

	Young, Stephanie
	Accounts Payable and Payroll Specialist
	$30,000


Business Outlook

Our goal in this virtual company is to sell specialty gym and spa services to our target market that consists of teenagers in high school and young adults. To begin business, we will need a loan for seven months in order to pay for our equipment, products, administration and personnel, and our advertising campaigns. After our loan has been paid off, we plan on increasing our prices to keep up with growing inflation and eventually expanding into a spa and gym chain around the country.
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The Marketing Plan
a) Target Market
The target market for Bodacious Bods Gym and Spa is teenagers in high school and young adults, ranging in ages fourteen to twenty-five. We are selling our services and products to other Virtual Enterprise companies and their respective consultants.

Income will not be an issue because of our competitive prices. Our products and services will be affordable to ensure a wider income customer base. We will be selling products related to both our spa and gym (e.g. creams, lotions, towels, etc.). Our products are approved for open market and are very effective. 

We are located in Vacaville, California, but companies around the world can visit our website to buy our products and services. We are more than willing to work with both national and international customers to keep business in a steady flow.

We have found through research and experience that customers within our target market like to spend money because they have it. We are going to exploit this. We are going to be doing a lot of advertising and make big ads on payday.

Bodacious Bods understands that people want to be in a place that is both safe and fun. We are going to make our spa relaxing with a good, even-temperature room, soothing music, and a beautiful aroma. We will have gorgeous plant life and fountains to keep our customers relaxed. Our gym will always be at a cool temperature with good background music guaranteed to motivate you. 

b) Location

Bodacious Bods currently has one location in Vacaville, California at Will C. Wood High School. Our administrative office is located in the computer lab in L-4. It is a room with a square footage of 1,600. The advantage of this room is an environment that motivates the employees to work diligently and effectively. Our gym/spa business is also located here, thanks to Mapquest.com:  
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Our administrative office operating hours are Monday through Friday from 8:56 to 9:54 am, with the exception of Wednesday, when we operate from 8:46 to 9:36am. 

c) SWOT Analysis 

Our current competition/adversaries in the Solano County area include several spa and gym businesses. Our major adversaries are Gold’s Gym, Fitness 19, Mirage, and Renegades. 

In the virtual world, our competitors include West Coast Gym and Spa, Against the Ropes Boxing and Fitness Gym, Pacific Coast Gym, and Serenity Springs.

Although we have many rivals in the spa and gym industry, we believe that the quality and integrity of our personnel will help us outweigh the competition. We offer a high variety of products and services that will indefinitely grab the interest of our target age group of young people.

Unfortunately, there will be times in which business will be slow and profits will significantly decrease. These times will usually be during the summer, but we have many ways to make sure that it doesn’t affect us to the point that we need to lay some people off.  Through summer specials, trial passes and coupons, we plan to improve our clientele.  Young people will want to “hang out” in the cool, soothing gym and spa with friends and others their age.

d) General Equipment


What we need to run this business


In order to turn this business into a successful organization, we are required to provide for our customers and fulfill our promise to provide the highest quality products and services. In doing so, we have to purchase several exercise machines and other gym accessories as well as spa products and equipment. Below you will find the purchases we plan to make, and the total cost of the first purchases. 

	
	Type
	Brand Name
	Model
	Wholesale Price
	Quantity
	Total

	1.
	Elliptical
	Star Trac
	Star Trac Natural Runner Elliptical HR
	$2,595.00
	3
	$7,785.00

	2.
	Elliptical
	Trimline
	Trimline E300 Elliptical
	$1,199.00
	3
	$3,597.00

	3.
	Bike
	Shwinn
	Airdyne Evolution Comp Exercise Bike
	$799.00
	3
	$2,397.00

	4.
	Treadmill
	Bowflex
	Bowflex Series 3 Treadmill
	$999.00
	3
	$2,997.00

	5.
	Step Machine
	Schwinn
	Schwinn 305P Stepper
	$399.00
	3
	$1,197.00

	6.
	Bike
	Star Trac
	Spinner Pro
	$795.00
	3
	$2,385.00

	7.
	Reformer
	Teague
	Teague Classic Pilates Reformer
	$2,395.00
	2
	$4,790.00

	8. 
	Weight Machine
	Body Masters
	Body Masters Selectorized (12 piece circuit) 
	$17,500.00
	4
	$7,0000.00

	9.
	Weight Machine
	Nautilus
	Nautilus NS 200 Gym
	$1,499.00
	4
	$5,996.00

	10.
	Weight Bench
	Bowflex
	Bowflex Adjustable Bench – Series 3.1
	$139.00
	6
	$834.00

	11.
	Weights
	Iron Grip Barbell Company
	Iron Grip IGX Dumbbell Set
	$1,615.00
	8
	$12,920.00

	12.
	Weight Stand
	Nautilus
	Nautilus SelectTech Dumbbell Stand
	$125.00
	8
	$1,000.00

	13.
	Yoga Mats
	
	Extra Thick Yoga Mats
	$11.99
	15
	$179.85

	14.
	Yoga Blocks
	
	Foam Yoga Blocks
	$5.99
	15
	$89.85

	15.
	Yoga Ball
	
	Yoga Ball
	$9.99
	15
	$149.85

	16.
	Yoga Wedges
	
	Yoga Wedges
	$7.00
	15
	$105.00

	17. 
	Yoga Bands
	
	Thera-Band Rolls, Tan
	$65.99
	1
	$65.99

	18.
	Yoga Bands
	
	Thera-Band Rolls, Yellow
	$71.99
	1
	$71.99

	19.
	Yoga Bands
	
	Thera-Band Rolls, Red
	$75.99
	1
	$75.99

	20.
	Yoga Bands
	
	Thera-Band Rolls, Green
	$79.99
	1
	$79.99

	21.
	Yoga Bands
	
	Thera-Band Rolls, Blue
	$89.99
	1
	$89.99

	22.
	Yoga Bands
	
	Thera-Band Rolls, Black
	$96.99
	1
	$96.99

	23.
	Yoga Bands
	
	Thera-Band

Rolls, Silver
	$119.99
	1
	$119.99

	24.
	Yoga Bands
	
	Thera-Band

Rolls, Gold
	$149.99
	1
	$149.99

	25.
	Massage
	Luxury Spa
	Luxury Spa Lotion Base
	$12.95
	4
	$51.80

	26.
	Massage
	Luxury Spa
	Luxury Spa Milk Base
	$11.95
	4
	$47.80

	27.
	Massage
	Luxury Spa
	Luxury Spa Premium Lotion Base With Shea Butter
	$17.95
	5
	$89.75

	
	
	
	
	First Month Total:
	
	$139,709.83


e) Product Line

The products presented here are the first of the merchandise we will be selling to our valued customers. They have been reviewed by our company personnel and rated by professional athletic advisors on performance and quality. 

	
	Type
	Model
	Quantity/

Month
	Wholesale Price
	Our Monthly Total
	Sale Price
	Projected Sales

	1.
	Accessories
	Nylon Zippered Yoga Mat Bag
	50


	$4.99
	$249.50
	$8.70


	$435.00

	2.
	Massage
	Mini Omni Massage Roller
	50
	$4.87
	$243.50
	$8.50
	$425.00

	3.
	Massage
	Nukkles Power Massage
	25
	$17.59
	$448.75
	$30.80
	$770.00

	4.
	Massage
	Turtle Massager
	100
	$5.25
	$525.00
	$9.20
	$920.00

	5.
	Massage
	Octopus Body Massager
	150
	$6.50
	$975.00
	$11.40
	$1,710.00

	6.
	Accessories
	Gym Exercise Sports Bag W/ Logo
	50
	$22.59
	$1129.50
	$39.50
	$1,975.00

	7.
	Accessories
	Travel Tote Bag Casual Weekend Trips Gear
	55
	$21.13
	$1,162.15
	$37.00
	$2,035.00

	
	
	
	Total:
	
	$4,733.40
	
	$8,270.00


f) Services

	
	Service
	Quantity/ Month
	Price/Service
	Profit

	1.
	Platinum Pass
	2
	$600.00
	$1,200.00

	2.
	Silver Pass
	10
	$400.00
	$4,000.00

	3.
	Gold Pass
	10
	$400.00
	$4,000.00

	4.
	Gym Day Pass
	20
	$35.00
	$700.00

	5.
	Manicure
	120
	$30.00
	$3,600.00

	6.
	Pedicure
	90
	$30.00
	$2,700.00

	7.
	Twenty-five minute Traditional Body Massage
	150
	$50.00
	$7,500.00

	8.
	Fifty minute Traditional Body Massage
	180
	$95.00
	$17,100.00

	9.
	Eighty minute Traditional Body Massage
	90
	$150.00
	$13,500.00

	10.
	Sixty minute Hot Stone Massage
	90
	$120.00
	$10,800.00

	11.
	Seventy-five minute Hot Stone Massage
	60
	$150.00
	$9,000.00

	12.
	Twenty-five minute Reflexology Massage
	60
	$60.00
	$3,600.00

	13.
	Sixty minute Deep Tissue Massage
	120
	$120.00
	$14,400.00

	14.
	Seventy-five minute Deep Tissue Massage
	60
	$150.00
	$9,000.00

	15.
	Sixty minute Facial
	90
	$100.00
	$9,000.00

	16.
	Exfoliation Treatments
	60
	$60.00
	$3,600.00

	
	
	Total:
	
	$97,500.00


g) Service Descriptions

· Platinum Pass: One year of unlimited spa and gym services available at any time.
· Silver Pass: One year of unlimited gym use and service.
· Gold Pass: One year of unlimited spa services.
· Gym Day Pass: Unlimited gym use for one day.

h) Promotion

Bodacious Bods will promote itself through all means of advertisement including that of paper advertisement, the Internet, periodicals, and media.  We will ensure that our customers will stay loyal to our company by providing the best quality products and service.



Financial Plan

The Financial Plan is a critical component of our Business Plan for Bodacious Bods. We will use this section to show how much capital the business will require and how much money we will need to borrow. We will also give a sense of the sales level needed in order for our business to break even and eventually make a profit in the future. 

Start-up Costs 

This table will help our company show how we will itemize the costs of starting our business, as well as help to assess our capital requirements for the business and determine the how much money we’ll need to borrow. 

	Use of Funds 
	Amount

	Cost of Equipment
	$ 139,709.83

	Cost of Rent
	2,500.00

	Cost of Insurance (renter’s insurance, workman’s compensation, health insurance)
	1,700.00

	Cost of Utilities (phone, gas, water, electricity, internet)
	1,750.00

	Cost of Advertising
	200.00

	Cost of Supplies
	400.00

	Total Use
	$ 146,259.83

	Source of Funds
	Amount

	Personal Investment
	$ 0.00

	Angel Investors (family & friends)
	85,000.00

	Shareholder’s
	50,000.00

	Total Source
	$ 135,000.00

	Additional Funds Needed
	15,725.00

	Total Source
	$ 150,725.00


Financial Projections 

The Income Statement
Also called profit and loss statement, this statement provides a summary of the revenue, costs, and expenses of our company during an accounting period. It shows how much profit or losses our business will generate. 

The income statement provides a moving financial picture of our company over a period of time. We have entered the monthly sales figures and cost of sales figures from our services and products. The spreadsheet will calculate the total revenue, total expenses, and gross profit. The spreadsheet will then calculate the total operating expenses and the profit (or loss) before taxes.

	BODACIOUS BODS 

	 Income Statement 

	 As of January 31, 2006 

	 
	 Debit 
	 Credit 
	 Totals 

	 Revenue: 
	 
	 
	 

	 Revenue Income 
	   $ 105,221.46 
	 
	 

	 Loan 
	     55,000.00 
	 
	 

	 Salaries Income 
	   176,250.00 
	 
	 

	 Cash on Hand 
	   135,000.00 
	 
	 

	 Total Revenue 
	 
	 
	    $ 471,471.46 

	 Expenses: 
	 
	 
	 

	 Advertising Expense 
	 
	  $         600.00 
	 

	 Insurance Expense 
	 
	      3,300.00 
	 

	 Rent Expense 
	 
	      7,500.00 
	 

	 Repairs Expense 
	 
	      1,500.00 
	 

	 Supplies Expense 
	 
	      1,200.00 
	 

	 Utilities Expense 
	 
	      3,150.00 
	 

	 Misc. Expense 
	 
	         450.00 
	 

	 Salaries Expense 
	 
	    84,868.83 
	 

	 Payroll Tax Expense 
	 
	    35,907.96 
	 

	 Capital Purchases 
	 
	  153,910.03 
	 

	 Total Expenses 
	 
	 
	    $ 292,386.82 

	 Net Income 
	 
	 
	    $ 179,084.64 


The Balance Sheet

The Balance Sheet provides a snap shot picture of our company's financial health at a particular point in time. Assets are equal to liabilities and equity, and the balance sheet is the listing of the items making up the two sides of the equation. Unlike the income statement, which shows the results of operations over a period of time, a balance sheet shows the status of our company's assets, liabilities, and equity at one point in time. 

On our spreadsheet, we determine the balance sheet at the time of start-up and at the end of the month of December. 

	BODACIOUS BODS

	Balance Sheet

	As of December 19, 2005

	 
	 
	 

	Assets
	 
	 

	Cash
	$264,190.14 
	 

	Accounts Receivable
	$0.00 
	 

	Merchandise Inventory
	 
	 

	Computer Equipment
	$1,000.00 
	 

	   Total Assets
	 
	$265,190.14 

	 
	 
	 

	Liabilities
	 
	 

	Accounts Payable
	$0.00 
	 

	Payroll Taxes
	$55,000.00 
	 

	   Total Liabilities
	 
	$55,000.00 

	 
	 
	 

	Stockholders' Equity
	 
	 

	   Capitol Stock
	$210,736.68 
	 

	Retained Earnings(net income)
	$0.00 
	 

	   Total Stockholders' Equity
	
	$210,736.68 

	   Total Stockholders' Equity and Liabilities
	 
	$265,736.68 


The Cash Flow Statement 

The Cash Flow Statement analyzes all changes affecting cash and details--the timing and amount of expected cash inflows and outflows. While an income statement is useful in analyzing our business from an accounting and tax point of view, it does not tell us how much cash we have on hand at any one time. 

It is important to realize that even companies with positive profit numbers on the income statement may go bankrupt because they cannot generate enough cash to meet current obligations. If the cash flow figure turns negative, that means our business would be insolvent, i.e., our business would not be able to pay the bills. 

In the spreadsheet below, we show the amount of cash we had on hand at the time the business started.  At the bottom, you will find our monthly loan payment and capital purchases that we expect to make. The spreadsheet shows the total of all cash paid out and the cash balance. Note that the "Cash Balance" at the end of one month is always equal to the "Cash on Hand" at the beginning of the next month. 

The process for filling out the preceding month’s Cash Flow Projection is the same except that now we are estimating cash receipts and cash paid out for each month.

	 
	start up
	November
	December
	January
	February
	March
	April
	May
	Total Paid

	Cash On Hand
	 $    135,000.00 
	 $      290.17 
	 $113,065.55 
	 $  226,662.93 
	 $    340,360.31 
	 $   454,157.69 
	 $  568,055.07 
	 $   682,002.45 
	 

	 
	 
	 
	 
	 
	 
	 
	 
	 
	 

	Cash Receipts
	 
	 
	 
	 
	 
	 
	 
	 
	 

	Revenue Income
	 
	 $105,048.00 
	 $105,770.00 
	 $  105,770.00 
	 $    105,770.00 
	 $   105,770.00 
	 $  105,770.00 
	 $   105,770.00 
	 

	Salary Income
	 
	 $  58,750.00 
	 $  58,750.00 
	 $   58,750.00 
	 $     58,750.00 
	 $    58,750.00 
	 $    58,750.00 
	 $    58,750.00 
	 

	Loan
	 $        5,000.00 
	 $    7,000.00 
	 $    7,000.00 
	 $     7,000.00 
	 $       7,000.00 
	 $      7,000.00 
	 $     7,000.00 
	 $      7,000.00 
	 

	Total Cash Receipts
	 $        5,000.00 
	 $170,798.00 
	 $171,520.00 
	 $  171,520.00 
	 $    171,520.00 
	 $   171,520.00 
	 $  171,520.00 
	 $   171,520.00 
	 

	 
	 
	 
	 
	 
	 
	 
	 
	
	 

	Total Cash Available
	 $    140,000.00 
	 $171,088.17 
	 $284,585.55 
	 $  398,182.93 
	 $    511,880.31 
	 $   625,677.69 
	 $  739,575.07 
	 $   853,522.45 
	 

	 

	Cash Paid Out
	 
	 
	 
	 
	 
	 
	 
	 
	 

	Rent
	 
	 $    2,500.00 
	 $    2,500.00 
	 $     2,500.00 
	 $       2,500.00 
	 $      2,500.00 
	 $     2,500.00 
	 $      2,500.00 
	 $   17,500.00 

	Utilities
	 
	 $    1,050.00 
	 $    1,050.00 
	 $     1,050.00 
	 $       1,050.00 
	 $      1,050.00 
	 $     1,050.00 
	 $      1,050.00 
	 $     7,350.00 

	Repair/Maintenance
	 
	 $      500.00 
	 $      500.00 
	 $        500.00 
	 $          500.00 
	 $         500.00 
	 $        500.00 
	 $         500.00 
	 $     3,500.00 

	Telephone
	 
	 $      400.00 
	 $      400.00 
	 $        400.00 
	 $          400.00 
	 $         400.00 
	 $        400.00 
	 $         400.00 
	 $     2,800.00 

	Office Supplies
	 
	 $      500.00 
	 $      400.00 
	 $        300.00 
	 $          200.00 
	 $         100.00 
	 $          50.00 
	 $           50.00 
	 $     1,600.00 

	Advertising
	 
	 $      200.00 
	 $      200.00 
	 $        200.00 
	 $          200.00 
	 $         200.00 
	 $        200.00 
	 $         200.00 
	 $     1,400.00 

	Insurance
	 
	 $    1,100.00 
	 $    1,100.00 
	 $     1,100.00 
	 $       1,100.00 
	 $      1,100.00 
	 $     1,100.00 
	 $      1,100.00 
	 $     7,700.00 

	Internet
	 
	 $      300.00 
	 $      300.00 
	 $        300.00 
	 $          300.00 
	 $         300.00 
	 $        300.00 
	 $         300.00 
	 $     2,100.00 

	Workman’s Comp.
	 
	 $      300.00 
	 $      300.00 
	 $        300.00 
	 $          300.00 
	 $         300.00 
	 $        300.00 
	 $         300.00 
	 $     2,100.00 

	Miscellaneous
	 
	 $    1,700.00 
	 $    1,700.00 
	 $     1,700.00 
	 $       1,700.00 
	 $      1,700.00 
	 $     1,700.00 
	 $      1,700.00 
	 $   11,900.00 

	Salaries 
	 
	     36,364.02 
	     36,364.02 
	      36,364.02 
	        36,364.02 
	       36,364.02 
	      36,364.02 
	       36,364.02 
	 $ 254,548.14 

	Payroll Tax
	 
	      5,251.45 
	      5,251.45 
	        5,251.45 
	          5,251.45 
	         5,251.45 
	        5,251.45 
	         5,251.45 
	 $   36,760.15 

	Sub Total
	 $                 -   
	 $  50,165.47 
	 $  50,065.47 
	 $   49,965.47 
	 $     49,865.47 
	 $    49,765.47 
	 $    49,715.47 
	 $    49,715.47 
	 $ 349,258.29 

	 
	 

	Loan Payment
	 
	 $    7,857.15 
	 $    7,857.15 
	 $     7,857.15 
	 $       7,857.15 
	 $      7,857.15 
	 $     7,857.15 
	 $      7,857.15 
	 $   55,000.05 

	Capital Purchases
	 $    139,709.83 
	 
	 
	 
	 
	 
	 
	 
	 

	Total Expenditures
	 $    139,709.83 
	 $    7,857.15 
	 $    7,857.15 
	 $     7,857.15 
	 $       7,857.15 
	 $      7,857.15 
	 $     7,857.15 
	 $      7,857.15 
	 $   55,000.05 

	 
	 

	Total Cash Out
	 $    139,709.83 
	 $  58,022.62 
	 $  57,922.62 
	 $   57,822.62 
	 $     57,722.62 
	 $    57,622.62 
	 $    57,572.62 
	 $    57,572.62 
	 $ 404,258.34 

	Cash Balance
	 $           290.17 
	 $113,065.55 
	 $226,662.93 
	 $  340,360.31 
	 $    454,157.69 
	 $   568,055.07 
	 $  682,002.45 
	 $   795,949.83 
	 


Break Even Analysis 

This section shows how many units our business must sell in order to cover the fixed costs. It is important to get a sense of what it takes to break even.  

Fixed costs include all costs that are independent of sales level. They include the following: 

- Business Loan Payments
- Payroll
- Payroll Taxes
- Rent
- Insurance
- Utilities


For price per unit, we calculated the averages of all our prices of services and products. This shows our average set price and how much we predict for our sales. 

	Breakeven Analysis Summary

	Variable Cost
	$0.00 per unit

	Fixed Cost
	$48,454.93

	Expected Sales
	1,692 units

	Price
	$117.18 per unit

	Total Revenue
	$198,268.56

	Total Variable Costs
	$0.00

	Profit
	$149,813.63


We will breakeven at 414 units.
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